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Designation: 
Manager Presales
Company Profile

Asset Vantage was founded in 2011 by a family office and technology group as a next-generation, SaaS technology-based asset management, accounting, and reporting system catering to the highly demanding needs of customers ranging from individual wealth holders to fully staffed family offices and those professionals that serve them. Our vision is to empower families and their trusted advisors to make better investment decisions with a complete picture of their wealth.
 
Our fully configurable family office software platform provides financial data aggregation across all asset types, an integrated general ledger for accounting/reconciliation and comprehensive portfolio reporting/analytics across all asset classes, currencies, advisors, and geographies.
We are the one-stop software solution to help family offices run like a business.
 
More than 300+ of the world’s wealthiest families, representing combined assets of over USD 300 Billion in value, use our platform to automate their operations to drive better financial outcomes. We serve them through single-family offices, multi-family offices, CPA firms, trusts and financial institutions. AV has the distinction of being the only platform that’s truly global serving users across the Americas, UK, Middle East, Asia, and Oceania.
 
AV’s best-in-class technology, combined with its premium managed services, offers an unparalleled and highly configurable solution at a fully transparent and competitive price point. The holy grail of value that family offices have always been searching for is now here.


For more information, visit www.assetvantage.com

Job Roles & Responsibilities: 

We are looking for an experienced and dynamic Pre-Sales Manager to join Asset Vantage. The ideal candidate will play a critical role in supporting our sales and marketing efforts, ensuring seamless management of client data, and enabling our sales team to focus on closing deals. This role requires exceptional organizational skills, attention to detail, and a proactive approach to managing tasks that contribute to our sales success.
· Manage and maintain all client data updates on the CRM platform to ensure accurate and up-to-date records.
· Conduct thorough research on prospective clients and support the sales team in identifying key decision-makers and stakeholders.
· Coordinate with the marketing team to ensure target audiences for email campaigns are correctly identified and updated.
· Handle inbound lead management, including responding to inquiries, qualifying leads, and directing them to the appropriate sales team members.
· Track license renewals and coordinate with the finance team to ensure timely invoicing and follow-ups.
· Assist in creating monthly sales reports, analyzing performance metrics, and identifying areas for improvement.
· Keep the client database updated with client status, activity history, and relevant notes to support sales efforts.
· Collaborate with the sales team to develop proposals, presentations, and other client-facing materials.
· Monitor and manage pre-sales activities to streamline the sales pipeline and improve overall efficiency.
· Stay updated with industry trends and competitor activities to provide actionable insights to the sales and marketing teams.
· Experienced in implementing secure development methodologies, ensuring robust protection of sensitive data and systems integrity.


Qualifications: 

Bachelor’s degree in business administration, Marketing, or a related field. A master’s degree is a plus.
• Proven experience in a pre-sales or sales support role, preferably in the SaaS or technology sector. Min 3 years’ work experience.
• Proficiency in CRM platforms (e.g., Salesforce, HubSpot, Pipedrive, Zoho), Data Management tools and MS Office.
• Strong analytical skills with the ability to generate actionable insights from data.
• Excellent communication and interpersonal skills to collaborate effectively with internal teams and clients.
• High level of attention to detail and organizational skills.
• Ability to work independently, manage multiple tasks, and meet deadlines in a fast-paced environment.
• Familiarity with marketing automation tools and techniques is a plus.

Location: 

Mumbai 
Working Days: - Monday to Friday in work from office mode 
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